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UNLOCKING DOOR
TO MORE BUSINESS:
A HYBRID EVENT

Tuesday, June 21, 2022
Colony West Golf Club

+ Streaming via <00/




UNLOCKING DOORS TO MORE BUSINESS

MEETING AGENDA

Tuesday, June 21, 2022 | Colony West Golf Club: 6850 MW §8th Ave, Tamarac, FL 33321

9:00 AM - 9:30 AM
Registration

9:30 AM - 9:35 AM
Welcome & Introductions

Chester Bishop, Housing Foundation of America, Inc
Michelle Gomez, Mayor of Tamarac

9:35 AM -10:35 AM

Freddie Mac Presentation
Madja Vital, Freddie iWac

10:35 AM - 10:45 AM
Break & Event Raffle

10:45 AM - 10:55 AM
Affordable Loan Products

Cathy Albamonte, Truist

10:55 AM -11:30 PM
Down Payment Assistance

11:30 PM - 12:00 PM
Brown Bag Panel + Lunch

Lunch is sarvad.

In Partnership with:

Freddie Mz TRUIST BH

@ 20 2022 Truist Firarcial Corporation. Traist, the Truist logo and Troist Purple are ssrvice
o marss of Truist Financial Corporation




JEREMY MONTANTI

Executive Director
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§ Housing Foundation
"America, Inc.

Jeremy Montanti, is the Executive Director
for Housing Foundation of America, Inc.
Over the last 20 years, Jeremy has
successfully managed multiple nonprofits
organizations dealing with consumers
personal finances, budgeting, debt
management, and housing counseling.
Jeremy is currently on the Board for Palm
Beach County Affordable Housing
Collaborative and volunteers his time to the
Broward Housing & Community
Development Task Force. He isrecognized
in the South Florida Tri-County area as
serving the needs of the community while
actively involved with professionals as it
pertains to all aspects of homeownership.



NADJA VITAL Froddie

Single-Family Affordable Lending Manager

Nadja Vital is the affordable lending manager in the
Single-Family Clientand Community Engagement
division. The Affordable Lending and Access to Credit
team iscommitted to ensuring that Freddie Mac has the
offerings to support responsible lending and provide
sustainable homeownership, and to improve access to
credit for all borrowers.

Ms. Vital supports the sales and lending partners to
develop and execute Seller plans for meeting affordable
lending, community outreach and CRA goals. She
analyzes market data to identify trends/opportunities
and develops strategic direction from market
information.

A veteran of more than 20 yearsin the mortgage
industry, she joined Freddie Mac in 2015 and has held
leadership positions in production and sourcing areas,
including multicultural and low- to moderate-income
seaments.







CATHERINE ALBAMONTE TRUIST E

Mortgage Specialist

Catherine Albamonte is a mortgage specialist
for Truist. Albamonte started at Truistin 2010
and has given over a decade of service to our
community since. She has been a trailblazing
leader for affordable housing and has helped
Housing Foundation of America accomplish
many goals: In 2016 HFA recognized
Albamonte asa Top Producer 2016. She joined
the Housing Foundation of America Board of
Directors in 2019. Housing Foundation of
America will strive to continue working hard
and is looking forward to having many more
years of success with Cathy/Truist.



Affordable Mortgage Solutions

Catherine Albamonte
Community Mortgage Specialist

TRUIST RH




Purpose

Inspire and build better lives and communities

/

TRUIST RH

Clients

Provide distinctive, secure and
successful client experiences
through touch and technology.

Trustworthy

Mission
Teammates

Create an inclusive and
energizing environment that
empowers teammates to learn,
grow and have meaningful
careers.

Values

)

One Team

Stakeholders

Optimize long-term value for
stakeholders through safe,
sound and ethical practices.

Happiness

\

TRUIST BH



Builder Affordable Housing Program SMELSalelaaEiaalelac R laRY eV igalcN A nlelnals)
That's your first priority.

= Available with FHA, VA, Agency and
Portfolio mortgage products

Move closer to your housewarming party when you save with Truist and build
= U p to 1.5% lender credit towards closi ng with Neighborhood Housing and Development in Bella Meadows.

COsSts

" Can be used to reduce interest rate Owning your own home is one of life's ultimate achievements.
. . And building your own home is extra special. At Truist, we're here Your clients are eligible
InStead Of ClOSI ng COStS to help bring your dreams to life while saving you some cash for a credit of 1.5%
. . . along the way. of their Truist mortgage
» Eligible on all new construction ; loan amount that's
We're offering you a 1.5% credit toward your closing costs;} payabie toward Closing

properties located in an LMI Census Tract meaning more of your cash stays in your pocket. costs'-reducing the

cash they'll need to close
on their home

| Prope rty Iocation must be Verified CRA Sound good? It gets better. With our expertise and lots of

oo . ) . affordable loan options to choose from, we'll work hard to pair For example:
e||g|b|e pr|0r to Offe I‘Ing to C||ent you with the right mortgage plan that fits your lifestyle and your *» Ona 3l D mortgage

budget. From preapproval® to closing, we answer every question

along the way—because the more you know, the more confident « Ona $200,000 mortgage

vou'll feel,

Let's discuss your homeownership goals

T R U | ST E and how | can help you achieve them.



Community Homeownership Incentive Program-CHIP

Realize your

homeownership dream.

Community Homeownership Incentive Program (CHIP)
The money you need to buy a home may be less than you think. Our CHIP loan is structured to address homeownership
challenges like down payment funds, closing costs, and income requirements.
CHIP requirements
Financing available* Upto 97%
No maximum income if the home is located within a low or moderate income
Mairu m (LM} census tract. For homes located outside a LM census tract, qualitying
income must be less than or equal to BO% of FFIEC Area Median Income
(AMI) limts.
Maxirnum loan amaunt Eligible |:||__1:1: thE_I:l'l?lbt:'IF"L. m conforming loan limits. Contact your mortgage
loan officer for details.
Mortgage insurance Mot required
Down payment/closing costs M '!'IL._I'I‘I_ :..:.I_lj -_‘I_TII.]E."E 5_'_n-:|5. Qualified gifts, grants, government loans,
down payme 5515 grams
Home inspection Mot required (but recommended)
{om ducation Req
W T ¥esand in Req
L butio Up
Homeownership may be possible.
Let's talk about how we can help

TRUIST HH

3% down no mortgage insurance

620 FICO

S500 minimum borrower investment
Qualified Gifts, Grants or DPA allowed
43% debt to income ratio

No income limit if property is CRA eligible
Up to 6% seller contributions

Homebuyer education required

Eligible throughout Truist footprint

10




Community Homeownership Incentive Program-CHIP100

Realize your

homeownership dream.

Community Homeownership Incentive Program (CHIP100)

The Froney you need to buy a home may be less than you think. Our CHIP Loan 2 structured b address homaecwnarship
CHIP requirementsi
Finamting availakle lirnited geographi
ik, Ak i afficer for details -
ot availability. Mar ibject | YPto 100
hamnge witho tice a
Mo maxirmun 5 | hin alo {erate-
1 [T=eiq! B}« harmes | | gicke a LM : L
gualifying inc et | ham o 1% @ 3 Med
Ircarie Akl
Eligik: o 1o Gk
Max 1 i erMSesr for
M Mok re ed
AW Quali fts | 00 ol ¢l
i [al- ed [k {ed
k Rt |
Rt |
| Up

Homeownership may be possible.
Let's talk about how we can help.

TRUIST HH

Available in limited geographic locations
100% Financing to $647,200

660 FICO Score

43% debt to income ratio

No income limit if property is CRA eligible
6% seller contribution limit

Homebuyer education required

11



CHIP100 Eligible Markets

« 100% financing under the CHIP program is
eligible within the following Targeted
Metropolitan Statistical Areas (MSAs):

Alabama

e Huntsville, AL MSA

District of Columbia (Washington, D.C.)

« Washington-Arlington-Alexandria,
DC-VA-MD-WV MSA

Florida

« Jacksonville, FL MSA

« Miami-Miami Beach-Kendall, FL

MSA

e Orlando-Kissimmee-Sanford, FL
MSA

e Tampa-St. Petersburg-Clearwater,
FL MSA

Georgia

e Atlanta-Sandy Springs — Alpharetta,
GA MSA

Morth Carolina

e Charlotte-Concord-Gastonia, NC-SC

MSA

Durham, NC MSA

Greensboro-High Point, NC MSA

NC Non-MSA

Raleigh-Cary, NC MSA

. " 8 @

TRUIST HH

LTVs 97.01% - 100%

« Virginia Beach-Norfolk-Newport
News, VA-NC MSA
« Winston-Salem, NC MSA

« Maryland
« Baltimore-Columbia-Towson, MD
MSA

« Washington-Arlington-Alexandria,
DC-VA-MD-WV MSA
e South Carolina
e Charlotte-Concord-Gastonia, NC-SC
MSA
« Tennessee
e Knoxville, TN MSA
« \irginia
* Richmond, VA MSA
= Virginia Beach-Norfolk-Newport
News, VA-NC MSA
« Washington-Arlington-Alexandria,
DC-VA-MD-WV MSA
e West Virginia
e Washington-Arlington-Alexandria,
DC-VA-MD-WV MSA

Truist Note: Manufactured Housing is ineligible
for LTVs greater than 97%.

12



Truist Grant

A new home may

be within reach.

Up to $7,500 towards closing costs,
pre-paids or down payment

No repayment of grant it’s totally
forgiven at closing

Get a grant of up to $7500 toward the purchase of a primary residence.

Chualifiesd Buepers rmdy b able B purchase a nes oo in tangeted markets, seith belp Fram our Grant Program
Requirerments:

Can reserve Grant funds for up to 120

d # T e ggrand rrdy b svdnded for up bo 3% of the home sales grice or the horme's apprais
ayS The grant will not exceed 37 500,

# T individwal receiving the grant is not required Yo Be a f

Cannot be combined with Builder

likot caily interest secruesd Bebaseen the coging dabe and e first pasmant]

Affordable Program or CHIP, client Qb ot ek ki

« The grant may not be paired with anmy other Truist incentives or promotions

receives best product/offer available. T ot o oy v Hormafncy iges

mid to repay this grant money.

Only used with Home Ready® mortgage

80% area median income limit

Homeownership may be possible.




Grant Targeted
Markets

TRUIST HH

Grant Targeted Markets

i s rr— Ol peedl HEUL, BT ESS,
Chathans, Durhan, Granville, Orange, and Person

Greensboro-High Paint NC, MSA
Guilford, Rendolph and Rockingham

Winston-Salemm, NC, M5
Cavidsonm, Dawie, Forsyth, Stokes and Yeadkin

PG FL, IS,
A Earm-ead e

D FLarnd o- Kissimmeee-Sanord FL, PMSa
Lake, Owrange, Dsosola, and Senimode

Tampa FL, MSA
FeErmando, HHLE-I'.‘IEII"I'.'I-LﬂFI'. F'ESEE..EII:IH Fimrallas

Jacksormeille FL, BMSA
Baker, Clay, Duwald, Massau, and St. Johns

Atlamta-Sandy Springe—Foseeell, G, FS
Barrows, BEartow, Butts, Carrall, Chearokess Clayton, Colbbs,

Cowssta Deswwaors, Delkalls, Daugles, Feyaette, Forsyth,
Fulton, Gwinnett, Haralson, Heard, Henry, Jasper, Larmar,
Meriweather, Morgan, Newbon, Paulding, Pickens, Pike,
Rockdale, Spalding and Walton

Balffimore-Colurmbia-Toweson, MO, FS06
dupme Arundel, Baltbrsore, Baltimors City, Carroll, Harford,
Howsard, and Quesn Anrnea's

MC Mon-M5S

Aalieghany, Avery, Bladen, Carterset, Ohercles, Ohowan,
Clewveland, Columsbus, Dare, Duplin, Halifax, Jackson,
Lee, Lenobkr, McDowell, Martin, Montgomery, Moore,
Femguotank, Rkchmond, Robegon, Rutherford, Sampson,
Scotland, Stanly, Surry, Tyrrell, Vance, Warren,
Washington, Watuaga, Wilkes and WiHson

Charlotte-Concord-Gastania, MC-5IC, MSa
anson, Cabarmoes, Chester, Gaston, redell, Lancaster,
LEmcaln, Meckienburng, Rowan, Uricn and York

HKrvowrille T, BMSA
Aarpderson, Blount, Campbell, Knos, Loudon, Morngan,
Roane, and Union

Eirrmfingham-Hoower, AL, RMSa
Eilbbh, BElocumnt, ChEbon, lefferson, ST Clair, and Shelby

Huntswille, AL MSA

Lirmestore, MMMadisorn

ke hrraaermel Wi, NS,

Armelia Charles City, Chesterfield, Colorial Hekghts City,
Cirnasdc die, Gooschland, Henower, Fenrios, Hopeseell Ty,
khirng arnsd Oaesessm, Bing Willism, kMews Eent, Petersburg Cityg,
Powhatan, Prince George, Richmond City, and Sussex

Wingdna Beach-Norffolk-Mewport Meswss RC, W6, BMSA,
Chesap-sake Cihy, Frankiin City, Gloucester, Hamypbom
City, Isle of Wright, Jamses City, Mathews, FMewport
Mewss Tty Morfollk Ciby, Pogucson Ty, Posrtsmaath
City, Southampton, Suffolk City. Winginia Beach City,
wiliamsburg City, and York

RV T B T

Accomack, Alleghany, Bath, Bland, Buckingham, Buena
vista City, Carrell, Charlotte, Covington City, Darmville City,
O e immsacan, Ermiporia City, Gales Ty, Grassson, Halifas,
Henry, Kirng George, Lexingbomn Ty, Lowisa, Martingwilie
City, Meckienburg, Middlesex, Morthampbon, Nottoway,
ranoge, Page, Patrichk, Pittaylvanka, Prince Edward,

R kb e, Rus=sell, Shemarsdoah, Smyth, Tazrewesll,
wWestmsoreland, Wise, and Wythe

Washington-aArlington-Alexandria, D, WA, MDD, W MSO
Alexandria Clity. Arlington, Calwert, Charies, Clarke,
Culpeper, DEEfrict of Columibia, Feirfesx, Falrfa= City, Falls
Churci City, Faeguksr, Fredericksbomng City, Jefferson,
Lowdsaun, Madison, Manassac City, Manascas Park

City, Prince George's, Prince Willlam, Rappahannock,
Spaotsyibeamia, Stafford, and Warren

Gl [N ors-MSA

A pepling, Babohsarin, Bullocch, Candiler, Chathoogges, Coffess,
Cook, Emanuel, Fammin, Frankln Gilmer, Gondon, Greene,
Lurmpdkin, Mecon, Pollk, Putnam, Screwen, Taylbor, Thomas,
T, Toomibs, Trowp, Ware, and Wayne

Frederks k, Gaftheraburg, Roskwille pD, PMSa
Fredersck and MM omntgonmeeny

® H 2l | b mioeeses PR PP T et hhD e s TS, T B Dl Do Towe i P S D Sy O i S oAl BT EDeC i e Do horseeg. S i St o oo T e o PO e

& Heire s H & e e el T aadEra b Foarihe Mo

* Tk Esirroe e T E0 il il it Sl i) | N S P i Dt =0 il oo aosacgieal. | e 5000 o) s HLI: e -r-icliaans | it [0S 1) el
FoZ TSl sy D el 0 D EecaTiorst 31 Ol e, 100 Tl O B P e e el R, O e i bt Dk oy B Sy D T PG e RGO T O BT
Loas parst choesd D0 redie- he- bitresS T Ofesr i monl orea B -be- 00 ¢ B s S Taosromsrs e ra bire] o boas D paglh 3 Trekst -—apprrend © cime-siedhe-m eraie e s B g e-eitheon i reoihee: Frops Ty aired, B 2 ppelec B

Ficwred i e @ Wast bt i e facd of peroe Ty Sl g Thes oare

G et miary Do Sl e i Dot o ol Had e 3 wiks o T Ch i W e eS| Tl ol gl i, /Torme i C Ol 7] B Tior s W’ bt 0 il et o s Bl Lo 0 Birmchisr il nt .
ol Trubat Bl o Sopead Hosesing Lsndes. B 2121 Trvks /A rascial Corperasien. Trokst, Tres Peorpds, s e o e 50 S i mes o Troks Firas ol 2 Corpeosss G
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Additional Down Payment Assistance

>

A\

V.V V V V

Federal Home Loan Bank of Atlanta

» $7,500 for First Time Homebuyer
» $10,000 for Community Heroes

Florida Bond
» $7,500 for First Time Homebuyer

Hometown Heroes coming in June
Up to $25,000

5% of Loan Amount

30 year 0% 2nd mortgage

Must be paid off when property sells or no longer
is borrowers primary residence

TRUIST HH

15



Federal Home Loan Bank Atlanta

2021 AFFORDABLE HOUSING PROGRAM

HOMEOWNERSHIP SET-ASIDE PROGRAM

First-time Homebuyer Community Partners

P i S

Bank
L A N T A
E WL HDME LOAN BAMNK

Community Rebuild and Restore

— T P WS R S ——— ’ bl 4 —~ —— 2 . 1]
E'lglbl-ﬂ‘ L 3 1y 1IN T 1 | availlabile ¥ ) S urri i :
Borrowers first-time homebuyer,” a h term i ed 3 = h 5 u’_1 x

iU & e 1.8 1 > 1 g L
= r ¥ t rmerml — r r -
LIFWiIwWrir Ll Al L I
- , "
Maximum Subsidy S7.50 oy
Borrower Minirmum
Contribution
Eligible Use Down payment S ing 3 Tgls Down payment. closing St yrved LIy
of Funds principal reduction for the purchazse or principal reduction for the purch ot - '
1 e e frebhabiilhit =l r T o e i 7 wirut r - i =g e :r L 1 - y : v d

TRUIST HH

Federal Home Loan Bank Atlanta

Program Implementation Plan, available on www.fhibatl.com

¥ d I :
LT f L
Eligible NOET ipied 1- 4 family properties, wner-occupied 1- 4 family propert o
Properties Nncliuding mMmanufactured housing including manufactured o no n
Other eligibility requirements for AHP Homeownership Set-aside Program: iomeownership Set-aside Progranm o § Sratc
. NG IS Termitonie
Reaetention Pariod: 5 years for all purchase products hera s Mo retent slgemfiic 5 el onled e R i el e sl TR =
. | and Rastore Product his document | L ac pletle descripltio I reguirements for these p
f 1l | LAt |
. : ib ; | __ For a comprehensive listing of requirements, refer to FHLBank Atlanta’s Affordable Housing

16



Builder Center of Specialization

Truist Mortgage has a dedicated fulfillment center that supports only new construction,
builder business is their specialty.

v' Dedicated team of builder fulfillment specialists following a specific new
construction process focused on builder business

v' Dedicated Builder Processors, Underwriters and Closers

v Ability to close inventory homes quickly

v Process for proposed construction transactions:
v’ Upfront underwriting approvals
v' Communication with buyer and builder throughout the process
v' Complete file refresh 60 days prior to closing

v Ability to issue CD and Closing Package prior to Certificate of Occupancy or Final
Inspection, both can be at closing conditions

TRUIST HH
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Phase four: Pre-closing update

" " Within 60 days of closing
P ro CeSS B u I |t fo r B u I I d e rS Approximately 60 days prior to closing, we will be preparing the

loan for final stages of approval.

At this time your loan processor will notity yvou of any additional
doCcuments we may need, including updates for expired
documents. It is important to receive this information back within
2 L4-58 hours.

Here'saquick glance at the mortgage || e ——————
process when you're building. | '

120 days old.

[ ] Truist will order an appraisal to determine the value of the
property. An independent Real Estate Appraiser will contact the
builder, or their agent, to schedule the appraisal appointment.

[ ] The appraiser will complete the evaluation of the property and
report their opiniod * . : *
the report. Phase five: Preparing for closing

30 days prior to scheduled closing

[ ] ¥our loan processd
for an updated revl During this phase, your home should be completed within
30 days. You are ready to schedule your closing. Your Truist

Helping you understand how to get from breaking ground to keys-in-hand is

[ ] ¥our loan processdg

' ! : 1 ; . ey ~:4 team and your title company will work together to prepare
important. Because when you're informed and in control, you can feel confident updated loandecly o documents.
EVEF? StE‘p Df th e Wa‘;. [] Once we receive t [ ] At least three business days prior to closing you will receive

your Closing Disclosure documenting the most current terms
and fees of your mortgage. This document will also tell you how
much cash you'll need to close. You will need to review it

tor closing.

Phase
one

Preparing for
homeownership

Pre-contract

TRUIST HH

Phase
three

Loan processing,
underwriting,

and conditional
approval

Within 30 days
of complete
application

for accuracy.

[ ] Your loan officer or loan processor will contact you to review
the Initial Closing Disclosure and discuss potential impacts
should any addmtional terms or fees change.

:| A revised Closing Disclosure will be issued it any changes are
made to terms and fees presented in the Closing Disclosure.
Sigmtficant changes at this stage may delay the closing.

:| Truist will orger a final inspection on the property to ensure
your home is fully completed.

:| At this phase, if your file has any outstanaing documents/
guestions, this information will need to be provided and
reviewed by the underwriter prior to closing.

:| Closing documentation is finalized and you are notified
whether you will need a wire transter or a certified check for
funds needed to close.



TRUIST HH

[-Internal-]
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We appreciate YOU and what you do to support our
community.

Thank You!

TRUIST HH



CHESTER A. BISHOP

Chairman

% Chester A. Bishop is the President of Attorneys Title

§ Housing Foundation
"America, Inc.

Approved by HUD

Partners, Inc. with locations in Palm Beach, Broward

" and Miami Dade Counties. He is the founder and
& Chairman of Housing Foundation of America, Inc. (HFA)

a not-for-profit 501 (c) 3 organization that services the
Tri County areas of Miami Dade, Broward the Palm
Beaches and Greensboro North Carolina. HFA is one of
only eight multi-state HUD approved agencies in the
country. On average he has personal presented to over
three thousand first time home buyers per year over the
last fifteen years.

Mr. Bishop has been a positive force and an advocate in
South Florida for affordable housing and for first-time
home ownership. He and his firms have conducted
numerous home ownership workshops and seminars
on local, state and federal housing grant programs over
the past twenty years. Through his leadership,
thousands of homeowners have been given assistance.




Home Buyer Workshop

Financing Options for Your Customer

Presented by:
Housing Foundation of America, Inc.

Housing Counseling
Approved by HUD


https://agselaw.com/start-right-getting-a-loan-and-buying-a-home/
https://creativecommons.org/licenses/by-nc-nd/3.0/

lll. Down Payment Assistance Programs

Down Payment Assistance Programs assist first time homebuyers with offsetting the financial cost (down payment and/or closing costs) of purchasing a home. The programs may be available
through State county and/or city funding. They may be available in the form of forgivable grants and low interest/zero-interest deferred loans. They usually come with restrictions.

DPA basics:

e Funding varies by states, county and/or city.

e Can be used in conjunction with most loan products (FHA, CONV, VA)

e Required completion of counseling and education with an approved housing counseling agency.
e Can be administered by designated non-profit.

e Each program has specific guidelines — household income & size.

e Must reside in the home for the duration of term given.

Household Size & Income:
e All the people who occupy a housing unit. A household includes the related family members and all the unrelated people, if any, such as lodgers, foster children, wards, or employees who share
the housing unit. A person living along in a housing unit, or a group of unrelated people sharing a housing unit such as partners or roomers, is also counted as a household.
e Allincome being received is counted.

The Lender

e Usually, an approved lender and loan officer.
e Usually, the loan officer can and must submit the application for the program.
e Affording Housing and 1st-Time Homebuyer Program is a specialized part of the mortgage industry. Not all lender and/or Loan Officers work with these assistance programs.

Program Websites

* Florida Housing Finance Corp. www.floridahousing.org

* Housing Foundation of America DAP: https://www.homeapproved.org/down-payment-assistance

* Housing Foundation of America Hometown Heroes: https://www.homeapproved.org/Hometown-Heroes

* Housing Foundation of America Podcast: https://www.buzzsprout.com/1283216

* FFIEC: https://geomap.ffiec.gov/FFIECGeocMap/GeocodeMap1l.aspx

* Housing Counseling Agencies FL: https://apps.hud.gov/offices/hsg/sfh/hcc/fc/index.cfm?webListAction=search&searchstate=FL&filterSvc=dfc

* |n the Miami area: https://www.miamidade.gov/global/service.page?Mduid service=ser1532378258174440

Home Buyer Workshop: Down Payment Assistance for Your Buyer pg. 23



http://www.floridahousing.org/
https://www.homeapproved.org/down-payment-assistance
https://www.homeapproved.org/Hometown-Heroes
https://www.buzzsprout.com/1283216
https://geomap.ffiec.gov/FFIECGeocMap/GeocodeMap1.aspx
https://apps.hud.gov/offices/hsg/sfh/hcc/fc/index.cfm?webListAction=search&searchstate=FL&filterSvc=dfc
https://www.miamidade.gov/global/service.page?Mduid_service=ser1532378258174440

Down Payment Assistance: What you (and your buyer) need to know.

e May be used for down payment or closing costs — Can be used for either/or any combination of the two.
e Note & Mortgage required — You WILL have to sign a note and mortgage at time of closing or each DPA source you receive money from. There S a lien place on the property
by the DPA source. (note: These are NOT granting)

e DPA may be combines — It is possible to receive monies from more than one DPA
program and they may be combined through ‘layering.’
e Approved loan officer required — Generally, you will not apply directly to the DPA program to receive their funds. You MUST select a loan officer from lists on the DPA website.

What your customer should do:
Be sure of the DPA you’re using.
You need to know EXACTLY WHICH DPA program is being used (i.e., general or “grouped”
knowledge is NOT sufficient).
There may likely be requirements or details specific to that program.

Know your approval amount.
Know the amount of assistance being provided by the DPA program and how much you are eligible to receive.

Understand the requirements.
Know the DPA program requirements: a) Docs needed to qualify; b) How and when funds are available and sent; c) Timelines; d) income and/or residency requirements; e) Who's
eligible.

Know what you are committing to.
payments; interest charges; restrictions on sale or refinance; length of occupancy or mortgage term; loan forgiven terms or repayment requirement).

DPA compatibility and usage

If you want to use more than one DPA program (“layering”), you MUST find a lender that is
approved by each program AND the loan officer MUST know each DPA program details.

Get educated and keep it handy.

Attend a 1°-Time Homebuyer Education Workshop. It is a requirement of nearly all DPA programs.
HUD certified Housing Counseling Agencies are the typical providers.

Have expectations but be flexible.
There is no “one size fits all.” Ask questions; What worked for someone else may not be

me Buy ent Assistance far Your Buyer

best for you; Prepare VoUreelr 4nd REEB VT Perdonal records handy. oe o




Loan officer must be approved.
Be sure that the Loan Officer you choose is approved with the DPA program.
REMEMBER: Your lender/ loan officer submits the application for your DPA funds, not you.

Check your lender’s programs.
Some lenders have Special 1st-Time Homebuyer and/ or Affordable Housing Programs. They

may provide special rates, incentives (actual “grants”) and/ Or reduced costs.

Check local municipalities.
Local municipalities receive their DPA funds annually. Amounts may change and may not be available throughout each year.

Check Fannie Mae; Freddie Mac & HUD
They often have information and programs of interest.

Check other sources.
County and state sources may also be available. Check Community Development, Community Reinvestment, or Housing Programs).

FreddieMac

Bridging the Down Payment Gap:
IV- Sou rces Of Down Payment and Preparing for the first-time homebuyer opportunity

Closing Cost Assistance

Freddie Mac can help you generate more sustainable first-time
homebuyer business by offering in-depth information about down
payment and closing cost assistance options available locally and
statewide. When you share this information throughout your network,
you’ll help more potential borrowers become homeowners and close
more loans. Help your well-qualified borrowers understand and apply
for state, local, and municipal assistance options to bridge down
payment and closing cost gaps — creating sustainable financigg ng)r
your borrowers and quality originations for your business.

Combine down
payment and closing
cost assistance
sources with
sustainable mortgage
solutions and build
new business for first-

Home Buyer Workshop: Down Payment Assistance for Your Buyer time homeb uyers







FINALINSTRUCTIONS
*MUSTADHERE TO RECIEVE CE CREDIT

Thank you for attending Unlocking Doors to More Business: A Free Hybrid Event. In
order to receive the 2-Hour CEU Credit, you MUST provide the following materials to
Housing Foundation of America, Inc. CEU certificates of completion will be emailed
to you with ten business days. Kindly include the following information:

1) Full Name
2.) Address
3.) Email Address

4.) Real Estate License Number
5.) Real Estate License Type (Agent/Broker)

6.) Do not forget to Sign in/Sign out
+ Fill out our survey

You can email the required information to Housing Foundation of America, Inc. at
Danielle@HomeApproved.org



mailto:Danielle@HomeApproved.org

@ Enjoy a complementary Boxed Lunch
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CATHERINE CHESTER A,
ALBAMONTE [k | BISHOP

Mortgage Specialist, \ R _Chairman, :
Truist Bank Housing Foundation

of America, Inc.

SUZANNE Z. WEISS

Manager,
Broward County
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